
Account Manager Private Banking

Are you an experienced banking professional with strong relationship management skills, commercial insight and a 
committed to delivering high-quality service? Banco di Caribe N.V. is looking for an Account Manager Private Banking to 
join our Private Banking team.

As an Account Manager Private Banking, you will play an important role in managing and developing a portfolio of As an Account Manager Private Banking, you will play an important role in managing and developing a portfolio of 
Private Banking clients. You will provide tailored financial solutions, build and maintain strong client relationships, 
identify business opportunities and ensure that client needs are met in accordance with internal policies, procedures 
and regulatory requirements.

You’ll have the opportunity to work on areas including client advisory, account and product management, client due 
diligence, credit applications, portfolio management, sales and business development, cross-selling and relationship 
development. 

You will also monitor portfolio performance, handle out-of-profile alerts and client complaints, and work closely with 
internal departments to ensure excellent service and compliance with applicable requirements.

Ready to make an impact?
Join Banco di Caribe and help us build strong, trusted and long-term relationships with our Private Banking clients.

Apply today and become part of our team.Apply today and become part of our team.

Please send your application letter and résumé before October 20, 2026 to:
 
Human Resources Department
E-mail: andrey.pichardo@bancodicaribe.com

Bachelor’s degree, preferably in Banking or Commercial studies
Completed NIBE “Inleiding Bankbedrijf” is a plus
Completed NIBE “Inleiding Zakelijke Kredietverlening” is a plus
Minimum of 3 years of relevant experience in front-line banking activities
Experience with formulating proposals
Strong communication and interpersonal skills
Demonstrated commercial results and strong client relationship management skillsDemonstrated commercial results and strong client relationship management skills
Professional proficiency in Microsoft Office and digital collaboration platforms
Strong networking skills, adaptability and resilience
Good command of Dutch and English, both spoken and written, as well as Papiamentu

What we’re looking for:



